
APAP AR PULSE ONE-PAGE EXAMPLE

Cash attention queue
What management should act on now - and what may collect over the next four weeks.

OPEN AR

$173,030
OVERDUE AR

$106,830
HIGH-ATTENTION AR

$65,350
BASE COLLECTION CASE

$104,498

TOP MANAGEMENT ACTIONS

01
Northstar Labs - $24,200
72 days overdue | Score 97 | Owner: Avery

Escalate the missed promise and obtain a new dated commitment

02
Atlas Field Co - $6,800
22 days overdue | Score 76 | Owner: Unassigned

Escalate the missed promise and obtain a new dated commitment

03
Juniper Ops - $15,600
57 days overdue | Score 75 | Owner: Avery

Assign dispute owner and document the resolution dependency

04
Blue Oak Partners - $18,750
27 days overdue | Score 59 | Owner: Jordan

Assign dispute owner and document the resolution dependency

4-WEEK COLLECTION RANGE

LOW

$82,422

BASE

$104,498

HIGH

$126,713

WHAT MANAGEMENT DOES NEXT

1
Reset broken promises

Obtain a new dated commitment and escalation
owner.

2
Resolve disputes

Assign one owner and document the dependency.

3
Refresh the cash case

Update assumptions when commitments or
disputes change.

WHAT THE CUSTOMER RECEIVES

01

Ranked action queue

Invoice-level priorities, flags, owners, and the
next recommended move.

02

Collection scenarios

Low, base, and high four-week cases with
assumptions stated plainly.

03

Source-linked handoff

A management report, action CSV, 20-minute
review, and one refresh.

ACTION GUARANTEE If the analysis identifies fewer than three concrete AR actions, the $99 is refunded.

FROM EXPORT TO ACTION IN 24 HOURS

Founding package: $99 | report + 20-minute review + one refresh
getarpulse.com

Illustrative data only - no real customer information. Collection ranges are transparent planning heuristics, not guarantees or accounting advice. Every finding links to a supplied source row.


